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Executive Summary

On Friday, July 9th, the PBGC released the interim final rules regarding the multiemployer Special
Financial Assistance (SFA) program pursuant to the American Rescue Plan Act of 2021. As
mentioned in a previous publication, the program provides much needed relief to multiemployer
plans and provides greater benefit certainty for plan participants for years to come.

For now, the interim rules and PBGC guidance have confirmed investment grade fixed income as
the investment vehicle for SFA assets. This means the fixed income investment strategy is a key
pillar to structuring a successful program for any plan receiving assistance.

The guidance lays the foundation for analyzing fixed income strategies implemented by
multiemployer plans and for exploring how adjustments to those strategies can improve plan
solvency. It brings liability driven investing (“LDI") to the forefront for multiemployer plans
receiving financial assistance. As LDl is not a one-size-fits-all solution, three different LDI
approaches are explored: cashflow matching, duration matching, and dollar duration matching.
Adopting LDI strategies provides greater certainty to plan sponsors than traditional asset focused
fixed income investing. Not only will these strategies improve likely outcomes for plan sponsors,
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but in many cases improve 1-in-20 downside scenarios.

With at least six months away from seeing any substantial distributions to plans under this
program, now is the time for plans to prepare.

Within this post we analyze: The impact of various fixed income strategies on a plan’s
solvency | Considerations for determining appropriate fixed income strategy | Key risks
associated with strategies and potential outcomes
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Disclosure Information

By accepting this material, you acknowledge, understand and accept the following:

This material has been prepared by NISA Investment Advisors, LLC (“NISA"). This material is
subject to change without notice. This document is for information and illustrative purposes only. It
is not, and should not be regarded as "“investment advice” or as a “recommendation” regarding a
course of action, including without limitation as those terms are used in any applicable law or
regulation. This information is provided with the understanding that with respect to the material
provided herein (i) NISA is not acting in a fiduciary or advisory capacity under any contract with
you, or any applicable law or regulation, (ii) that you will make your own independent decision with
respect to any course of action in connection herewith, as to whether such course of action is
appropriate or proper based on your own judgment and your specific circumstances and
objectives, (iii) that you are capable of understanding and assessing the merits of a course of
action and evaluating investment risks independently, and (iv) to the extent you are acting with
respect to an ERISA plan, you are deemed to represent to NISA that you qualify and shall be
treated as an independent fiduciary for purposes of applicable regulation. NISA does not purport
to and does not, in any fashion, provide tax, accounting, actuarial, recordkeeping, legal,
broker/dealer or any related services. You should consult your advisors with respect to these
areas and the material presented herein. You may not rely on the material contained herein. NISA
shall not have any liability for any damages of any kind whatsoever relating to this material. No part
of this document may be reproduced in any manner, in whole or in part, without the written
permission of NISA except for your internal use. This material is being provided to you at no cost
and any fees paid by you to NISA are solely for the provision of investment management services
pursuant to a written agreement. All of the foregoing statements apply regardless of (i) whether
you now currently or may in the future become a client of NISA and (ii) the terms contained in any
applicable investment management agreement or similar contract between you and NISA.



